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Disclaimer
Forward-Looking Statements and Investment Considerations

This presentation includes “forw ard-looking statements” w ithin the meaning of the “safe harbor” provisions of the Private Securities Litigation Reform Act of 1996. The actual results of Eos Energy Enterprises, Inc. (“Eos”) 

may differ from its expectations, estimates and projections and consequently, you should not rely on these forw ard-looking statements as predictions of future events. Words such as “expect”, “estimate”, “project”, 

“budget”, “forecast”, “anticipate”, “intend”, “plan”, “may”, “w ill”, “could”, “should”, “believes”, “predicts”, “potential”, “continue”, and similar expressions are intended to identify such forw ard-looking statements. These 

forw ard-looking statements involve signif icant risks and uncertainties that could cause the actual results to differ materially from the expected results. 

Factors that may cause such differences include, but are not limited to: changes adversely affecting the business in w hich w e are engaged; our ability to forecast trends accurately; our ability to generate cash, service 

indebtedness and incur additional indebtedness; our ability to raise f inancing in the future; our ability to develop eff icient manufacturing processes to scale and to forecast related costs and eff iciencies accurately; 

f luctuations in our revenue and operating results; competition from existing or new  competitors; the failure to convert f irm order backlog to revenue; risks associated w ith security breaches in our information technology 

systems; risks related to legal proceedings or claims; the outcome of any legal proceedings that may be instituted against Eos; risks associated w ith evolving energy policies in the United States and other countries and 

the potential costs of regulatory compliance; risks associated w ith changes to U.S. trade environment; risks resulting from the impact of global pandemics, including the novel coronavirus, Covid-19; the ability to maintain 

the listing of Eos’s shares of common stock on NASDAQ; the ability of Eos’s business to grow  and manage grow th profitably, maintain relationships w ith customers and suppliers and retain its management and key 

employees; changes in applicable law s or regulations; the possibility that Eos may be adversely affected by other economic, business, and/or competitive factors; and other risks and uncertainties indicated in the 

company’s most recent annual report on Form 10-K and subsequent reports on Forms 10-Q and 8-K, including those under the heading “Risk Factors” therein, and other factors identif ied in Eos’s prior and future SEC 

f ilings w ith the SEC, available at w ww.sec.gov. Eos cautions that the foregoing list of factors is not exclusive and not to place undue reliance upon any forw ard-looking statements, w hich speak only as of the date made. 

Eos does not undertake or accept any obligation to release publicly any updates or revisions to any forw ard-looking statements to reflect any change in its expectations or any change in events, conditions or 

circumstances on w hich any such statement is based. 

Industry and Market Data

In this presentation, w e rely on and refer to information and statistics regarding market participants in the sectors in w hich Eos competes and other industry data. We obtained this information and statistics from third party 

sources, including reports by market research f irms and company filings.

Trademarks

This presentation may contain trademarks, service marks, trade names and copyrights of other companies, w hich are the property of their respective ow ners. Solely for convenience, some of the trademarks, service 

marks, trade names and copyrights referred to in this presentation may be listed w ithout the TM, SM © or ® symbols, but Eos w ill assert, the fullest extent under applicable law , the rights of the applicable ow ners, if  any, 

to these trademarks, service marks, trade names and copyrights. 

No Offer or Solicitation

This presentation shall not constitute an offer to sell or the solicitation of an offer to buy any securities.

Use of Projections 

This presentation also contains certain f inancial forecasts of Eos, w hich w ere prepared in good faith on a basis believed to be reasonable. Such financial forecasts have not been prepared in conformity w ith GAAP. Eos’s 

independent auditors have not studied, review ed, compiled or performed any procedures w ith respect to the projections for the purpose of their inclusion in this presentation, and accordingly, have not expressed an 

opinion or provided any other form of assurance w ith respect thereto for the purpose of this presentation. These projections are for illustrative purposes only and should not be relied upon as being necessarily indicative 

of future results. In this presentation, certain of the above -mentioned projected information has been provided for purposes of providing comparisons w ith historical data. The assumptions and estimates underlying the 

prospective f inancial information are inherently uncertain and are subject to a w ide variety of signif icant business, economic and competitive risks and uncertainties that could cause actual results to differ materially from 

those contained in the prospective f inancial information. Projections are inherently uncertain due to a number of factors outside of Eos’s control. Accordingly, there can be no assurance that the prospective results are 

indicative of future performance or that actual results w ill not differ materially from those presented in the prospective f inancial information. Inclusion of the prospective f inancial information in this presentation should not 

be regarded as a representation by any person that the results contained in the prospective f inancial information w ill be achieved. 
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Continued Commercial Progress

Signed LOI with leading 
northeast solar developer 

Delivering Capacity Expansion

Installed new facility 
annualized capacity

Secured Financing Commitment

Recent Company Milestones
Delivering in an uncertain environment

300 MWh

100th Energy Block Shipped

65 MWh

$200M
Standby Equity
Purchase 
Agreement

Up to
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Operating Highlights

Opportunity Pipeline 

$6.2 billion 
representing 26 GWh

Booked Orders

$67.1 million
representing 241 MWh

Cash On Hand

$55 million
as of 3/31/2022

Orders Backlog

$212.4 million
representing 827 MWh

4

Revenue

$3.3 million

Discharge Energy

444 MWh 
with 2.3+ million operating cycles

1 1

1

(1) Numbers shown as of March 31, 2022; Discharge Energy and Orders Backlog are roll -forwards

(2) First quarter 2022 to date

2

2



Commercial Pipeline
& Orders Backlog
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Commercial Pipeline & Orders Backlog

Current Commercial Activity
51% growth driven by stronger pricing & increased large project pipeline

Technical 

proposal

Non-binding 

quote

$5.4B
28GWh

$1.6B
7GWh

$4.2B
17GWh

$0.4B
2GWh

$67.1MM
241MWh

✓ Clear project requirements

✓ Gather customer specs

✓ Analyze use cases

✓ Commercial & technical proposal

✓ Finalize commercial terms

✓ Contract negotiation

✓ Letter of intent

✓ Open closing conditions

✓ Feasibility study

✓ Develop project plan

✓ Monitor regulations

+ Acquire land rights

+ Negotiate financing

+ Establish interconnections

Customer next steps

✓ Binding agreement

✓ Open closing conditions

✓ Purchase orders with down payment

+ Manufacture batteries

+ Ship and install system

+ Monitor performance

Lead generation

Active proposals LOI / Firm commitments

Booked orders 

Q1 2022

Eos next steps

Current pipeline

$1.3B vs. Q4’21 earnings $2.3B vs. Q4’21 earnings $232MM vs Q4’21 earnings

(1)   Numbers shown as of March 31, 2022

1 1
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Commercial Pipeline & Orders Backlog

Current Orders Backlog

Backlog Progress2

($ in millions)
827MWh backlog

28 projects with 15 

customers

Backlog deliveries 

$177 in equipment 

deliveries & $35 in long-

term service revenue

Asset Leasing progress

No change

$150.3

$26.7

$35.4

$147.5

Backlog

Q4 ’21 earnings

Backlog 

Q1 ’22

$62.4

($1.8)

Booked
orders

(+)

Customer
Shipments3

(-)

Service Revenue

Asset Lease

Cash Sales

$212.4

(1) Beginning balance as of February 24, 2022; Ending balance as of March 31, 2022
(2) Orders Backlog is a roll-forward
(3) Customer Shipments represent energy blocks shipped from facility; Independent of revenue recognition
(4) Numbers shown as of February 24, 2022

$86.4

$27.2

$33.9

Change
orders
(+/-)

$4.3

4

1
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Operational Excellence
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Increased Operational Scale

Sequential increase in 
energy block output

Product cost out 
(input basis)

Improved Operating Performance

Increase in test-fill 
line output 

Reduced energy block 
test cycle time

Operational Excellence

Building Operational Excellence

69%

55%

50%

~14%

3.8

Battery 

Volume

5.9

Q4 

‘21

Q1 

‘22

+56%

(# in thousands)

Total Battery 

Yield

84%
88%

Q4 

‘21

Q1 

‘22

+4%

(1) All comparisons are sequential quarterly comparisons from Q4 ‘21 to Q1 ‘22

1

1
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…while locking in material 

pricing & capacity

2022 Material 

Requirements

17% 
to go

76% 
under PO

Intense inflationary 

environment…

10-20%

• Multiple suppliers

• Long-term 
agreements

• Lower-spec & 
alternative materials

Energy 

Block • Increase US supply 
chain content

• Non-ISO container 
design

Freight • Non-hazardous rating

• Increased US content

• Cost-plus customer 
shipping terms

…reducing cost with production 

scale, design, and sourcing…

• Volume discounts/tiered pricing

• Strategic supplier agreements

• $11M advance payments

• Managing delivery risk

Operational Excellence

Progress in a Challenging Environment 

7% 
delivered

Battery 

Material 

15-25%

25-35%

86%

100%

Q3

est

Jan I

~75%

Q1

act

Q2

est

440

~51%

Q4

est

-7% -2% +5% +12%

MWh 

capacity 

additions 
(annualized)

Output 

cost lag
(excl. LCM 
adjustments)

Indexed 

BOM cost
(input basis)

550

265

65



Financial Results 
& Forecast

11



12

$ in millions Q1 2022 Q4 2021

Revenue 3.3 3.1

Cost of sales 35.6 21.1

Gross Profit (32.3) (18.0)

R&D expense 5.0 5.4

G&A expense 14.3 14.0

Grant (income) / expense 0.2 0.2

Operating Loss (51.7) (37.6)

Interest expense, net 2.5 1.3

Change in fair value of warrants and 

derivatives
(8.3) (8.3)

Other (income) / expense (0.1) -

Net Loss (45.8) (30.6)

Financial Results & Forecast

First Quarter 2022 Eos Income Statement
Business Highlights:

+ $3.3 million of revenue with shipments to four customers.

+ Includes first energy block deliveries for the 80 MWh Pine 
Gate Renewables’ Eastover Project.

+ 69% sequential increase in Energy Block volume, on a 
revenue recognition basis, versus prior quarter.

+ COGS increased from last quarter but at a decreasing 

rate.

+ Q1 includes incremental $1.7 million lower of cost or market 
(“LCM”) adjustment.

+ COGS, net of LCM, increased 60% sequentially compared 
to a corresponding 69% increase in Energy Block volume.

+ Q1 ending Energy Block bill of material cost ~14% lower vs 
year end 2021 on an input cost basis.

+ Average Energy Block product cost 7.4% lower, net of LCM, 
vs Q4 2021 on an output cost basis.

+ R&D and G&A expense: stable cost base. 
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Cash 

Q4 ’21 

Cash

Q1’ 22 

($54)

$55

$(34)  Cost of Goods / Manufacturing 1

$(8)   General & Administrative Expenses 

$(3)   Research & Development Expenses

$(5)   Capital Expenditures 2

$(1)   Financing Activities

$(3)   One-time items

Q1 ’22 Cash Flow($ in millions)

$105
$4

Cash 

Outflow 

(-)

Cash Inflow 

(+)

Financial Results & Forecast 

Q1 Cash Balance

(1) Includes advanced payments ~$11 million

(2) Includes advance payments ~$2 million
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Increase Operational Scale

manufacturing 
capacity

capex 
investment

Improve Operating Performance

1st pass 
manufacturing yield

revenue delivered 
from backlog

Accelerate Order Backlog Growth

total booked 
orders

orders for recurring 
service & software 
revenue

800MWh $25-35M

$50M 90+%

$400M $80M

Financial Results & Forecast 

Progress Against 2022 Company Commitments

▪ On track

▪ Equipment deliveries

▪ On plan

▪ ‘23 backlog acceleration

▪ Backlog secure

▪ Supply chain disruption
▪ Approaching target

▪ Improve supplier quality

▪ Strong pipeline

▪ Timing uncertainty
▪ 20% total booked orders

▪ Lags new equipment orders


