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Disclaimer

Forward-Looking Statements and Investment Considerations
This presentation includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the Private Securities Litigation Reform Act of 1996. The actual results of Eos Energy Enterprises, Inc. (“Eos”)
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may differ from its expectations, estimates and projections and consequently, you should not rely on these forward-looking statements as predictions of future events. Words such as “expect”’, “estimate”, “project”,
“budget”, “forecast”, “anticipate”, “intend”, “plan”, “may”, “will”, “could”, “should”, “believes”, “predicts”, “potential”, “continue”, and similar expressions are intended to identify such forward-looking statements. These
forward-looking statements involve significant risks and uncertainties that could cause the actual results to differ materially from the expected results.

Factors that may cause such differences include, but are not limited to: (1) the outcome of any legal proceedings that may be instituted against Eos; (2) the ability to maintain the listing of Eos’s shares of common stock
on NASDAQ; (3) the ability of Eos’s business to grow and manage growth profitably, maintain relationships with customers and suppliers and retain its management and key employees; (4) changes in applicable laws or
regulations; (5) the possibility that Eos may be adversely affected by other economic, business, and/or competitive factors; and (6) other risks and uncertainties indicated in the company’s most recent annual report on
Form 10-K and subsequent reports on Forms 10-Q and 8-K, including those under the heading “Risk Factors” therein, and other factors identified in Eos’s prior and future SEC filings with the SEC, available at
www.sec.qov. Eos cautions that the foregoing list of factors is not exclusive and not to place undue reliance upon any forward-looking statements, which speak only as of the date made. Eos does not undertake or accept
any obligation to release publicly any updates or revisions to any forward-looking statements to reflect any change in its expectations or any change in events, conditions or circumstances on which any such statement is
based.

Industry and Market Data
In this presentation, we rely on and refer to information and statistics regarding market participants in the sectors in which Eos competes and other industry data. We obtained this information and statistics from third party
sources, including reports by market research firms and company filings.

Trademarks

This presentation may contain trademarks, service marks, trade names and copyrights of other companies, which are the property of their respective owners. Solely for convenience, some of the trademarks, service
marks, trade names and copyrights referred to in this presentation may be listed without the TM, SM © or ® symbols, but Eos will assert, the fullest extent under applicable law, the rights of the applicable owners, if any,
to these trademarks, service marks, trade names and copyrights.

No Offer or Solicitation
This presentation shall not constitute an offer to sell or the solicitation of an offer to buy any securities.

Use of Projections

This presentation also contains certain financial forecasts of Eos, which were prepared in good faith on a basis believed to be reasonable. Such financial forecasts have not been prepared in conformity with GAAP. Eos’s
independent auditors have not studied, reviewed, compiled or performed any procedures with respect to the projections for the purpose of their inclusion in this presentation, and accordingly, have not expressed an
opinion or provided any other form of assurance with respect thereto for the purpose of this presentation. These projections are for illustrative purposes only and should not be relied upon as being necessarily indicative
of future results. In this presentation, certain of the above -mentioned projected information has been provided for purposes of providing comparisons with historical data. The assumptions and estimates underlying the
prospective financial information are inherently uncertain and are subject to a wide variety of significant business, economic and competitive risks and uncertainties that could cause actual results to differ materially from
those contained in the prospective financial information. Projections are inherently uncertain due to a number of factors outside of Eos’s control. Accordingly, there can be no assurance that the prospective results are
indicative of future performance or that actual results will not differ materially from those presented in the prospective financial information. Inclusion of the prospective financial information in this presentation should not
be regarded as a representation by any person that the results contained in the prospective financial information will be achieved.
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Operating Highlights

Discharge Energy’ Booked Orders 202
415 MWh $137.4 million

with 2.3+ million operating cycles representing 561 MWh

Orders Backlog'
$147.5 million

representing 597 MWh

Opportunity Pipeline’ Revenue 202
$4.1 billion $4.6 million
representing 25 GWh to Greece, Nigeria, India, USA

3 (1) Numbers shown as of February 24, 2022

Cash On Hand
$105 million

as of 12/31/2021
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Continuing our rapid growth trajectory
o5x volume leverage on COGS quarter over quarter

Increased operational scale

@ Signed new lease, doubling Eos Pilot Z3 manufacturing Received 1SO
manufacturing footprint to line in process and ISO o
™ ) ) 9001 certification
ramp to 800 MWh by YE Z3 first units produced

Improved operating performance

(1) Increased battery 0 First pass yield (1) Reduced BESS
68 A) output vs. 1H 2021 90 /0 approaching 90% 75 A) shipping cycle time
Continued commercial growth
Sales volume T New customer LOls / 1 Opportunity pipeline,
4x in Q4 vs. Q3 $1 76M firm commitments $4-1 B representing 25 GWh

4 (1) Numbers shown as of February 24, 2022 g eos




Booked orders
& revenue
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Booked orders & revenue

Energy storage market segmentation
Multiple technologies required to meet dynamic use cases

— p——

Duration 0-3 hours 3-12 hours 12+ hours

Market size(" 34 GWh 115 GWh 125 GWh

Ancillary services
Applications Energy arbitrage Renewable energy shifting
Demand charge reduction

Capacity + seasonal flexibility
Grid resiliency

High power Hedally Low marginal cost of adding energy
Customer Needs . . - Simplicit
High round trip efficiency (RTE) Sa?etyy at the same power
Round Trip 100% -
Efficiency T
4 e0S zinc hybrid .
75% - RESS™
[l strong technology fit 7 BOLICE LI Compressed air (CAES
Weak technology fit MALTA QLEER e[
B Eos strong technology fit g Bt Liquified air (LAES
50% — Foln
6 (1) Analytics by McKinsey & Co. including select insights from https://www.ldescouncil.com/ and McKinsey Global Energy Perspective g eos



https://www.ldescouncil.com/

Booked orders & revenue

Eos has clear and compelling advantages over Li-ion
As market shifts to 4+ hour durations, Eos systems provide a better solution for customers

Eos has a clear path
to win on cost'’

$135-
170/kWh

$130-
140/kWh

Eos LCOS Li-ion LCOS

(1) 2025 LCOS (100MW, 4 hour, 365 cycle front of the meter)
7 (2) Capacity loss assumes a one cycle per day operating mode

Eos is much easier
to buy and own

v/ Stable, de-risked supply chain

v/ Containers ship fully integrated
at OV for increased safety

v/ Longer operational lifetime

v/ No auxiliary cooling system,
reducing maintenance costs

v/ Hard to damage when operated
beyond product specs

v Simple, cheaper end-of-life
recycling

Eos’s inherent flexibility de-risks
customers’ business cases

Deeper discharge depth
Eos’s 100% vs. lithium’s 80%

Broader discharge range
Eos’s 3-12 hr vs. lithium’s 1-4 hr

1 Wider operating temperature range
Eos’s -20-45°C vs lithium’s 15-25°C

Lower degradation

Eos’s <9% lifetime vs. lithium’s
2-3%:zannually

P eos.




Booked orders & revenue

Current commercial activity
135+ potential customer projects engaged

Lead generation’

Current pipeline’

LOI / Firm commitments

Booked orders
2021

$3.9B
25GWh

I $1B vs. Q3’21 earnings

Active proposals

$1.1B  $2.3B

7GWh 15GWh
Technical Non-binding
proposal quote

I $128MM vs. Q3’21 earnings

$0.7B
3GWh

I $176MM vs Q3’21 earnings

$137.4MM
561MWh

No change vs. Q3’21 earnings

v Feasibility study
+ Develop project plan
v Monitor regulations

8 (1) Numbers shown as of February 24, 2022

v Clear project requirements

v Gather customer specs

v Analyze use cases

v Commercial & technical proposal

v Finalize commercial terms
v Contract negotiation

v Letter of intent

v Open closing conditions

Customer next steps

+ Acquire land rights
+ Negotiate financing
+ Establish interconnections

v Binding agreement
v Open closing conditions
v Purchase orders w/down payment

Eos next steps

+ Manufacture batteries
+ Ship and install system
+ Monitor performance

P eos.



Booked orders & revenue

Current orders backlog:

Backlog progress®

($ in millions)
$147.5
L $04 ($4.7)
Booked
orders Customer
(+) Shipments3

()

B Service Revenue
| Asset Lease
L Cash Sales

Backlog Backlog
Q3’21 earnings Current

(1)  Numbers shown as of February 24, 2022

(2) Backlog is a rollforward year-over-year

(3) Customer Shipments represent containers shipped from facility
9 (4) $23.1 re-class from Lease to Cash

— 597MWh of backlog
28 projects and 14 customers

— Backlog deliveries
$114 in equipment deliveries and
$34 in long-term service revenue

— Asset Leasing progress
Establishing opportunities to fund
asset leases with a financing partner

P eos.



Manufacturing capacity
& product delivery
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Manufacturing capacity & product delivery

Optimizing processes & expanding footprint

Continuous yield improvement Expanding manufacturing footprint
Improved battery output Signed a new lease in Turtle Creek

Increased battery output by 68% vs. 1H 2021 Adding 46,000 sq. ft to ramp capacity to 800MWh capacity by YE'22
Expanded manufacturing workforce Completed factory flow layout & project plan
Added a new shift to significantly increase capacity Manufacturing to commence in Q2 with a full ramp by Q4
Optimized processes and cycle time Validating capital efficient capex model

Reduced container loading cycle time by 75% $50 million = ~1 GWh capacity (60% less than li-ion)

. “Feos.




Financial results
& forecast
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Financial results & forecast

Fourth quarter 2021 Eos income statement

Revenue —— COGS
$ in millions Q4 2021 Q3 2021 ($ in millions) (8 in milions)
Revenue 3.1 0.7 — +3329% — +64%
Cost of sales 211 12.9 —l —l
Gross Profit (18.0) (12.2) 3.1 211
R&D expense 54 5.1 12.9
G&A expense 14.0 8.8
Loss on pre-existing agreement - - >’
Grant (income) / expense 0.2 0.2
Operating Loss (37.6) (26.3) @2 Q42 e we
Interest Expense (Income) Net 1.3 3.7
Remeasurement of equity method
investment - - >5x leverage on volume quarter over quarter
Other Expense (Income) (8.3) (11.9)
Net Loss (30.6) (18.1)

13 “Feos.




2021 Eos income statement

$ in millions 2021 2020
Revenue 4.6 0.2
Cost of sales 46.5 5.5
Gross Profit (41.9) (5.3)
R&D expense 19.2 13.6
G&A expense 43.0 17.6
Loss on pre-existing agreement 30.4 1.3
Grant (income) / expense 0.3 0.9
Operating Loss (134.7) (38.7)
Interest Expense (Income) Net 5.2 23.8
Remeasurement of equity method 75
investment
Other Expense (Income) (23.2) 8.1
Net Loss (124.2) (70.6)

Business Highlights:

+ Full year revenue of $4.6 million, in-line with
company estimates; 23x growth vs. 2020.

+ Booked orders of $137.4 million resulting in
backlog of $148.7 million as of December 31,
2021; 655% growth vs. 2020.

+ Booked orders revenue includes $34 million of
future recurring services revenue.

+ Substantial operational improvement, with
manufacturing first time yield approaching 90%.

€o0s.



Current cash balance
($ in millions) Q4 Cash Flow

$(22) Cost of Goods Sold

$(8) General Administrative Expenses

$2___ (341)
Q4 Cash $(4) R&D
Inflow ’
) $105 $(4) Capital Expenditures 2
Q4 Cash $(1) Financing Activities
Outflow
(-)
$(2) One-time items
1 Includes advanced payments ~$5mm
2 Includes advanced payments ~$2mm
Cash 9/30 Cash 12/31

15 €o0s.




Financial results & forecast

2022 Commitments

&)
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Increase operational scale

800 MWHh capacity scale up $25-35M capex investment

Improve operating performance

$50M in revenue to deliver 90+% first pass manufacturing yield

on our backlog

Accelerate order backlog growth

$40 O M in total booked orders $ 8 O M |8r3 ;i?tl\j\:;ipeg rZ?/revrim(t:Jee
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